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DEALING WITH A LOW APPRAISAL

Market
Watch

You’re psyched about your new house but the
appraisal comes in below your agreed-upon
price.
Instead of pulling out your hair, pull out your
fine-tooth comb. Did the appraiser leave out a
bathroom or neglect to include a valuation for
granite countertops? Believe it or not, it can
happen. Make sure your appraisal does not fall
victim to oversight.
Analyze what home comparisons the appraiser
used. How similar are they to your house? And
how recent are the sales? Was the appraiser wellversed with the neighbourhood or an outsider?
Remember all’s not lost with a low appraisal.
Consider the following:

Lower the price: A traditional lending institution
is not going to lend more than the home is worth

so it might be worth a try to see if the seller can
be persuaded to lower their price.
Take a second look at what’s included: Pending
sales often have appliances and other items
included. Consider renegotiating to reduce the
price by using some of these items as leverage.
Fork over the difference: If the buyer really
wants the house, consider paying the difference
between what the offer is and what the bank
will lend.
Order a second appraisal: Ask your lender for
a list of approved appraisers. Each lender has
their own list of appraisers they will accept.
The seller can help out: If the buyer really wants
the home, but can’t come up with the difference
in cash, the seller can offer to carry a second
mortgage on the amount of the difference.
Making payments or a lump sum payment at

a later date to the seller is another option. Always have a lawyer or notary
view this type of arrangement to eliminate any confusion or errors in this
type of contract.

1%
Top

a
anad
in C

Walk away: Sometimes this is in your best interest. Perhaps the appraiser
did you a favour. And while it may not seem like it at the time, you may
come to appreciate not having bought a house for more than it is worth.

WHAT JOANNE’S CLIENTS ARE SAYING...

"I am reminded daily of what an impact you're making to so many people all over the world. Thank you
for being such an inspiring force and helping so many others who are less fortunate."

Let’s begin

"Thanks for all of your time to date, we really appreciate it. We highly value your opinion and reputation
so hope to return in the New Year with some more house hunting!"
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